ANNUITY
SALES
IDEA

An Alternative for the Uninsurable
Income for Life…Without Questions

Financial protection, index crediting potential based in part on market
indexes and access to accumulation values are hot selling points for
Indexed Universal Life insurance.
But they won’t always help prospects pass the medical questionnaire.
Show Your Prospects the Stress-Free Path!
Save the Sale!

Talk access to accumulation!

There is an alternative solution for uninsurable life
insurance prospects looking to generate retirement
income.

• Build a better nest egg – tax-deferral helps retirement
dollars grow faster than paying taxes on earnings each year.

A flexible premium indexed annuity not only can
serve as an income source, but there are no medical
underwriting requirements to meet to get one.

An Alternative
Income Solution:

• Supplement income – features like withdrawals, and
the Guaranteed Lifetime Income Rider oﬀer access to
funds today or down the road.1
• Protect the premiums paid and interest earned – built-in
guarantees mean that a decline in the index will never
credit less than 0% interest to the strategy.2

FIT Select Income Flexible Premium Indexed Annuity
See the elevator pitch on reverse.
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An Alternative Income Solution
Clients who can’t medically qualify
for life insurance can still get a
reliable retirement income source.

Meet Roger

• Tax-deferred interest crediting potential with
0% floor guarantees for downside protection.

Roger is a 35-year-old contractor who plans to save $500
per month to retire in 30 years. He initially wanted a FlexLife
indexed universal life policy because, in addition to death
benefit protection, he likes the idea of accumulating cash
value tax-deferred with the possibility of supplementing his
retirement income using loans and withdrawals. And being risk
averse, Roger also likes how FlexLife credits interest based in
part on indexes, without directly participating in the markets.

• A choice of indexed crediting strategies that
credit interest based in part on market indexes.

Roger’s history of heart problems, however, came up on his
medical questionnaire and he was denied a FlexLife policy.

As a flexible premium indexed
annuity, FIT Select Income oﬀers:

• Access to accumulation values through
withdrawals to supplement retirement
income.

Yet, his retirement income strategy is still well within reach.
In fact, if his goal is guaranteed income for life, there is a
solution for his situation, when you consider the numbers.3

• A Guaranteed Lifetime Income Rider (GLIR),
which can generate an income for life.
• A death benefit that provides the greater of
accumulation value or policy value, minus any
loan balance, upon the death of the annuitant
(with no underwriting requirement).

Never lose a sale again!

Product Solution

Annual Income
Starting Age 65

FlexLife Indexed Universal Life / taking loans only4

$ 38,815

FlexLife IUL/using Lifetime Income Benefit Rider (LIBR)

$ 28,613

FIT Select Income Flexible Premium Indexed Annuity /
using Guaranteed Lifetime Income Rider (GLIR)5

$ 34,573

FIT Select Income Flexible Premium
Indexed Annuity

Questions?: Contact the National Life Group Sales Desk at 800-906-3310, option 1
1 Indexed annuities have withdrawal charges that are assessed during the early years of the contract if the annuity is surrendered. In addition,
withdrawals of earnings prior to age 59 ½ may be subject to a 10% Federal Tax Penalty.
2 Assumes no withdrawals during the withdrawal charge period. Rider charges continue to be deducted regardless of whether interest is credited.
3 Assumes non-guaranteed interest rates. Actual results may be more or less favorable. The use of cash value life insurance to provide a resource
for retirement assumes that there is first a need for the death benefit protection. The ability of a life insurance contract to accumulate sufficient
cash value to help meet accumulation goals will be dependent upon the amount of extra premium paid into the policy, and the performance
of the policy, and is not guaranteed. Policy loans and withdrawals reduce the policy’s cash value and death benefit and may result in a taxable
event. Surrender charges may reduce the policy's cash value in early years.
4 Although using loans offers a higher annual income of the three options, it will not guarantee income for life.
5 GLIR incurs an additional cost.

